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Chad Hohnen has been at CountPlus One only six months but already he’s part of the family, and looks forward to
building his future within the business, working as a Senior Financial Adviser and helping clients plan for the moments
when life takes unexpected turns.
Chad is a Certified Financial Planner, has a double degree in Financial Planning and Accounting as well as a Diploma of
Financial Services.
A Sydneysider, his passions outside of the office are clearly his family – two small children and his wife – and a love of
golf.
Get to Know him a bit more here...

Why financial planning? What attracted you to the career path?
I have always been a people person and enjoyed learning about people and their life stories. The best part about Financial
Planning is that you get to meet people from all walks of life and different backgrounds, and make a real difference to
their lives no matter stage they are at – be it pre retirees, people starting a family or those focussed on accumulating
wealth.

What areas do you specialise in and what do you most enjoy?
I provide advice in all areas but specialise in the wealth protection space.
Other areas include superannuation, estate planning, retirement planning and cashflow and budgeting.

If you weren’t a financial planner, you would be …..?
Most likely a golf professional. When I left school, I was given a scholarship to attend a university in the United States to
play on their golf team. Obviously, it didn’t work out but both my father and brother are golf professionals, and it is my
great passion outside of work and family.
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Covid-19 restrictions put a spotlight on advisers. Are there any learnings for you from this period?
Are you working any differently with clients now?
I suppose one of the key learnings for me was to appreciate the small things we took for granted, such as catching up
friends, going to sporting events, being able to work in an office. It still shocks me that the entire world was completely
shut down but the great thing was here in Australia, I think we were all able to adjust and hopefully now the worst of it is
behind us.
From a selfish point of view being able to work from home gave me the opportunity to see more of my children. We had
our son Henry in March this year so with COVID I was able to see more of him and also assist my wife. Newborns are not
the easiest - especially those who don’t sleep.
I wasn’t working with clients differently so much, but there were a lot of sleepless nights during the height of pandemic.
Markets were going down significantly, and I suppose the toughest part of it was wondering what was going to happen.
However, it was important that during these times I was able to tell my clients to stay the course as everything was going
to be ok.
Thankfully, for now it appears that markets have regained most of the losses although it might continue to be a little
volatile.

What are you hoping to convey to the women and families who tune in to the Women in Focus
webinars?
For me it’s about education. My objective is to make sure I provide all the information so that the attendees can make an
informed decision about their financial management.
My focus is on wealth protection so what I want to do is firstly provide the information, let the viewers absorb the
information, and then determine if there is need for them to consider protecting themselves or the family in the event of
a death or disability.

What areas do you think women need information on? Is there something women tend to shy
away from but really do need to know?
As advisers we do our best to protect against market volatility. One thing we can help you to protect is your assets
and income. The last thing anyone wants to have to do is sell assets or ask family for help if they cannot work due to
disablement, illness or injury.
Most consumers will never hesitate to insure their car or home but don’t think about insuring their most important asset,
which is themselves and their ability to earn an income.

If there is one thing you would like women to take away from your Women in Focus presentation,
it would be ….?
After the presentation I would encourage people to ask themselves a few questions:
o If you couldn’t work, what would your life look like? How would you survive?
o If you passed away, could your family maintain their current lifestyle?

Future plans – in five years, you hope to be where – professionally and personally?
Hopefully I am still here at Countplus One. I have been part of the team for only six months but can really see a strong
future for myself and for this business.
Personally, being the father of two young children I am looking forward to seeing them grow and develop. In five years
I want to look back, reflect and with confidence know I have done the best job I possibly can as a dad but also as a
husband. My wife plays a big part in my life and without her I would be completely lost.
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